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	Organization Name:

(The legal entity ComponentSource would deal with)  
	

	Organization Address and phone number:


	

	Organization Type:

(Company, Partnership, Sole trader etc.)
	

	Number of Employees:

(Specifically the number of people involved with the product or products)
	

	Web Site URL:
	

	Product Name:

(The current or planned name of the product)
	

	Product Type:

(.NET Windows Forms Control, Silverlight, Java Bean, Flex/Air, ActiveX Component, VCL, SharePoint Web Part, Windows Application, VB Add-in, Eclipse Plug-in)
	

	Run-time Requirements:

(Microsoft .NET Framework 2.0, 3.0, 3.5, Java Runtime 1.1, MFC 4.2, VB6 Runtime, Linux, IBM WebSphere or BEA/Oracle Weblogic Server etc.)
	

	Price Entry Point: 
(The lowest entry price for the product, for example the price of 1 Developer License or 1 Server license)
	

	Full Price List:

(Please send us a full price list in Excel)
	Please send us a full price list in Excel format.

	Support Options:

(What support options are available? Free Forum only? Free Email only? Paid priority email & phone?)
	

	Licensing Model:

(Per Developer, Per User, Per Server, A Mixture)
	

	Are there any Run-time Licenses? Or distribution restrictions that need an OEM License?

(If it is a component or library - is the distribution of the component or library royalty free?)
	

	Unlocking / Delivery Model:

(Serial number, Machine specific key, Password protected download, License File, Activation Code retrieved after installation from our Web site etc.)

	

	Unlocking / Delivery Model – Continued 1
· Does serial number generation depend on the customers email address?
· Do the serial numbers/license keys need to be activated online? If so, is there a way of activating that does not require an internet connection?
	

	Unlocking / Delivery Model – Continued 2
· How will your process for serial numbers or license keys work with the CS Order System?
· Here is a list of serial numbers/license key scenarios we can accept. Please let us know which one is suitable for you.
	Select the Option you will use – delete the others:

Option 1 Serial Numbers provided to CS in advance
Option 2 Temp Serial Numbers provided to CS in advance
Option 3 Parse the CS order email sent to you with each sale
Option 4 CS generates the serial numbers on your Web site
Option 5 CS uses offline unlock generator you provide to us
Option 6 No serial numbers  required

	Option 1 - Serial Numbers provided to CS in advance
	· CS to receive a consignment of serial numbers in advance

· A serial number unlocks the product automatically during or after installation

	Option 2 - Temporary Serial Numbers provided to CS in advance
	· CS to receive a consignment of temporary serial numbers in advance

· Customer must register serial number on your web site

· You will then send customers real serial number or license file to the customer

	Option 3 - You will parse the XML in the CS order email that is sent automatically following each sale
	· CS sends you an email when a sale is made with full customer & order details
· You use that email to generate a serial number/license key and send back to sales@componentsource.com (not to be sent to the customer)

	Option 4 - CS generates the serial numbers or license keys required on your Web site
	· You create web portal for CS used to create serial numbers/license keys

· Web portal must not email customer, but send serial numbers/license keys to CS

	Option 5 - CS generates serial number/license key using offline unlock generator
	· You create unlock generator for CS used to create serial numbers/license keys 

· Unlock generator must not email customer, but send serial numbers/license keys to CS

	Option 6 - Serial numbers not required for this product
	· Serial numbers not required for this product

	Update Schedule & Model:

(How is the product updated? Quarterly Minor Releases? Weekly Patches? 3 times a year under a paid for subscription update model?)
	

	Why was the product written or developed:

(Why was the product originally written or what specific needs did the product address that similar or existing products didn't?)
	

	V1.0 launch date:

(When was the first version released)
	

	Latest release version:

(What is the latest released version number)
	

	The Product's Competitors:

(List of Products / Publisher names)
	

	Primary Unique Selling Point (USP) vs. that of your Competitors:

(35 words stating the prime differentiator )
	

	Secondary USPs:

(A list of the other relevant Unique Selling Points)
	

	Any other important sales points:
(e.g. The component has been licensed already by IBM, Microsoft, Intuit, Boeing, Bank of America etc.) 
	

	The Primary Business Category:

(What is the Product's primary Business Category - see the ComponentSource web site for a list)
	

	The Secondary Business Categories:

(What is the Product's primary Business Category - see the ComponentSource web site for a list)
	

	Number of customers or licenses:
(Approx. how many have been sold directly so far)
	

	If the product is under OEM license to a partner – how many users are there of that application?

(e.g. Microsoft OEM our spellchecker inside Word)
	

	Product Sales Literature:

(Attach it or state the URL) 
	

	Product Technical Documentation:

(Attach it or state the URL) 
	

	Product Evaluation:
(Provide the URL)
	

	Other Product Downloads:
(Provide the URL to link to White Papers, Case Studies, Press Releases)
	

	Support Area & Forums:

(Provide the URL to link to your Support Forums)
	

	Awards won / nominated:

(List which ones and when they were awarded)
	

	Other channels to market:

(A list of resellers used, own site sales, ESD provider name)
	

	Independent marketing:

(Any significant marketing activities already taken place or planned)  
	

	Any other information:

(Please add anything else you believe to be of importance that has been mentioned already)
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